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Th e Psych ol ogy of  Sal es    
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CreateSpace Independent Publishing  Platform. Paperback. Book Condition: New. This item is
printed on demand. Paperback. 54 pag es. Dimensions: 9.0in. x 6.0in. x 0.1in.How to Sell Using
Psycholog y - The Psycholog y of Sales DOES NOT OFFER marketing  ideas or marketing  tips.
What it does offer is sound science behind selling  using  psycholog y by offering  psycholog ical
marketing  strateg ies, psycholog y marketing  research, and internet marketing  psycholog y. It
also teaches the psycholog y of price. Did you know that anything  priced below 10 does not
trig g er a buying  decision in a buyer The Psycholog y of Sales is a must read book. Using
persuasion to sell is now pass. Using  psycholog y to sell is the rag e. Tired of lackluster sales and
making  little or no money. Do you want step-by-step instructions on how to advertise and
market the rig ht way Dr. Harry Jay, one of the leading  experts in behavioral science, is the author
and the g enius behind sales psycholog y. Order your copy today! This item ships from La
Verg ne,TN. Paperback.
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R e vie ws  

This publication is very g ripping  and interesting . We have g o throug h and so i am confident that i am g oing  to planning  to read throug h yet ag ain
ag ain in the foreseeable future. You are g oing  to like how the blog g er write this ebook.
-- Dr. Tha d d e us  Turne r P hD          

This publication is g reat. It really is packed with knowledg e and wisdom Your daily life period will probably be transform when you complete reading
this article book.
-- Wilfo rd  Me tz    
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