
FOINDCHWFUGA < eBook » The Journey to Sales Transformation: 25 Axioms for Becoming a Trusted Partner...

 

Th e Journ ey to Sal es Tran sf orm ati on : 25 A x i om s f or Becom i n g a Trusted               
Partn er to Y our Custom ers (Pap erback)   

Filesize: 6.13 MB

 

Reviews

An incredibly amazing  book with perfect and lucid information. I was able to comprehended everything  using  this written e ebook. I
realized this book from my dad and i advised this ebook to understand.
(Ha nk R ue cke r DDS)     

 

D IS C L A IM ER        | D M C A  
 

http://techno-pub.tech/disclaimer.html
http://techno-pub.tech/dmca.html


2SZGMKVY6WY2 » eBook ̂  The Journey to Sales Transformation: 25 Axioms for Becoming a Trusted Partner...

T HE JOURNEY T O SALES T RANSFORMAT ION: 25 AXIOMS FOR BEC OMING A T RUST ED PART NER       
T O YOUR C UST OMERS (PAPERBAC K)   

To save The  Jo urne y to  Sa le s  Tra ns fo rm a tio n: 25 Axio m s  fo r B e co m ing  a  Trus te d  Pa rtne r to  Yo ur C us to m e rs  (Pa pe rba ck)                                                     
PDF, make sure you access the link below and save the ebook or g et access to additional information which mig ht be related to THE JOURNEY
TO SALES TRANSFORMATION: 25 AXIOMS FOR BECOMING A TRUSTED PARTNER TO YOUR CUSTOMERS (PAPERBACK) book.

Createspace Independent Publishing  Platform, United States, 2012. Paperback. Condition: New. Lang uag e: Eng lish . Brand New Book *****
Print on Demand *****. In The Journey to Sales Transformation: Twenty-Five Axioms for Becoming  a Trusted Partner to your Customers (ISBN
1466388552), Bob Nicols Jr. g uides readers throug h the challeng es associated with transforming  sales org anizations from being  qualified
vendors to becoming  trusted partners for their customers. Told throug h the fictional parables and the lessons learned by his characters, the
story provides a set of 25 truths that help define the hot business topic of Sales Transformation and acts as a self-assessment for any
org anization trying  to drive hig her revenue and marg ins by becoming  the best partner for their customers. When a strug g ling  technolog y
company fires its Chief Sales OGicer (CSO), the Board of Directors decides a sales transformation is required. Two candidates emerg e as
finalists for the CSO position. Phillip Evan Hawthorne is an up-and-coming , ag g ressive Sales VP from another hig h-flying  technolog y company.
Phillip s self-assured style and ability to bring  in fresh talent makes him an appealing  candidate. His only rival, Ben Delaney, is a retired Chief
Sales OGicer with no technolog y experience but a track record of consistent performance. Ben also has a penchant for storytelling  as a means
of sharing  the truth about selling  and possesses one big  secret that only Phillip could truly appreciate. Interviewing  for the position on the
same day, Ben and Phillip are forced to sit in the same waiting  area where their dramatically diGerent personalities collide. As an ag itated
Phillip paces the room, Ben shares a story that Phillip is certain has no relevance for him or any other sane businessperson with a healthy
sense of urg ency. What he will soon find is that this is just the first of many stories Ben will share,...
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