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BookPod, United States, 2015. Paperback. Condition: New. Lang uag e: Eng lish . Brand New Book ***** Print on Demand *****. BEAT
INCUMBENCY DISEASE, MAKE COMPETITORS IRRELEVANT STAY NO. 1 WITH YOUR MOST IMPORTANT CONTRACTS AND CUSTOMERS When you
win business throug h a formal bid or tender, you will need to retain it that way too. But only about 50 of incumbent contract holders actually
keep their contracts when it comes time to re-compete. That s a scary number, and usually it isn t because they are doing  a bad job - in fact,
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