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Sem i n ar Marketi n g Sal es Trai n i n g Tech n i ques f or             
th e Fi n an ci al  Prof essi on al        

By Frank Eberhart

iUniverse, Inc. Paperback. Book Condition: New. Paperback. 73 pag es. Dimensions: 8.7in. x 6.0in.
x 0.3in.As the financial industry evolves, industry professionals must adapt to new approaches
and ideas to survive, g row, and prosper. It has become increasing ly difficult to maintain a
current client base, let alone attract new clients with an investment environment that moves
faster than a stock trade. The prospecting  market is chang ing , becoming  more challeng ing  and
risky, with consumer rig hts protection such as the do not call lists, with their hefty fines and new
compliance requirements. The simplistic and commonsense approach is g one-instead, we
have developed a brokerese lang uag e that sometimes those in the industry dont even
understand. In the business g uide Seminar Marketing  and Sales Training  Techniques for the
Financial Professional, author Frank James Eberhart, CEP, RFC, explains his ag enda for
successfully g aining  new clientele: Generate seminar attendanceHow to g et results from your
seminarsHow to increase your revenueHow to prepare effective PowerPoint presentationsHow
to develop your sales and closing  skillsEberhart uses a simple, straig htforward approach that
translates into effective seminars that obtain-and keep-new clients. So make the most of it-be
prepared, be professional, and be effective! This item ships from multiple locations. Your book
may arrive...
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R e vie ws  

This pdf is wonderful. This can be for anyone who statte there had not been a well worth studying . You are g oing  to like just how the writer write this
pdf.
-- Mrs . Ad ria na  Schm id t V         

A very wonderful pdf with perfect and lucid explanations. This can be for those who statte that there had not been a worth reading . Once you beg in to
read the book, it is extremely difficult to leave it before concluding .
-- Mr. Sto ne  Kunz e     
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